
An integrated benefi t design hosted by the client in 
which all claims are sent to MSC and only rejected 
claims are discounted.

TO LEARN MORE, VISIT: MEDICALSECURITYCARD.COM

CONNECT

WORTH MORE THAN JUST DISCOUNTS

Medical Security Card Company (MSC), LLC provides an automatic re-pricing tool that is designed to close the gap 

in prescription coverage – ScriptSave Connect. When a member’s prescription is not covered by health insurance, 

ScriptSave Connect seamlessly steps in to provide a discount.  

• Leverages MSC’s pharmacy network of more than 62,000 pharmacies nationwide

• Wraps an existing pharmacy benefi t – steps in to provide a discount if a drug is not covered

• No restrictions on the drugs that can be discounted

• Incorporates transactions into member’s history

• Includes detailed card utilization down to the prescription

WHICH ONE IS RIGHT FOR YOU?

MSC provides a discount solution within a client’s 
adjudication system.

An integrated benefi t design hosted by MSC in which 
all claims are sent to MSC and only rejected claims are 
discounted.
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ADVANTAGES OF SCRIPTSAVE CONNECT

TO LEARN MORE, VISIT: MEDICALSECURITYCARD.COM

DISCOUNT ONLY – NOT INSURANCE. Discounts are available exclusively 
through participating pharmacies. The range of the discount will vary depending 
on the pharmacy or provider chosen and services rendered. The program does 
not make payments directly to the pharmacies or providers. Members are required 
to pay for all health care services. The program cannot be used in conjunction 
with health insurance. Members may cancel their registration at any time or fi le a 
complaint by contacting Customer Care. This program is administered by Medical 
Security Card Company, LLC of Tucson, AZ. 

MSC solutions, analytics and expertise close gaps in coverage and care for 

insured, uninsured and underinsured consumers.  From store loyalty cards 

to fully integrated solutions, MSC helps health plans and other organizations 

improve health care, while attracting and retaining loyal, profi table customers.
®

ADVANTAGES TO CLIENTS

• Generates revenue by monetizing previously 

denied claims

• Captures member utilization data that was 

previously lost

• Provides additional clinical value – per member 

and in the aggregate

• Provides analytical value – future formulary and 

coverage planning

• Enhances client experience and provides 

stickiness

ADVANTAGES TO MEMBERS

• Members use their existing insurance card

• The member receives a discount off of the 

pharmacy’s retail price

• Enhances member experience through lower 

out-of-pocket costs

• Encourages adherence

ADVANTAGES TO PHARMACIES

• A single transaction submitted by the pharmacy

• A single response is returned to the pharmacy

• Increases prescriptions fi lled

• Encourages patient loyalty

• Disintermediates other discount cards – 

simplifi es submission process


